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                                       One of North America’s 50 Fastest Growing Technology Companies

Vice President- Military Sales
Job Description

Globe Composite Solutions, Ltd. is seeking a proven and established sales professional to sell specialized design and manufacturing services for advanced composite products to the defense industry.  Globe is a recognized leader in designing, formulating and manufacturing non-metallic composite components with a wide variety of casting and molding processes.

This individual must have a demonstrated track record of successfully selling to Department of Defense agencies as well as to the prime contractors.  This person will be responsible for leveraging these existing relationships to market our capabilities to design and manufacture parts or assemblies from a wide variety of military applications.  Compensation is tied to the sales success of the individual.
This position can be based out of our Rockland MA or Dallas TX facility; however, we are willing to consider seasoned sales professionals with a track record of successfully working out of his/her home as well.
Job Requirements

· Identify new markets and business opportunities for defense-related products in North America and worldwide. 
· Develop and maintain good relationships with personnel from Department of Defense agencies and prime contractors;
· Contribute to defining and implementing marketing and commercial strategies aimed at penetrating this marketplace and expanding current business relationships;
· Participate in the ITO process (Inquiry to Order) through establishing a systematic business scouting program, perform lead-role in the process of preparation, submission, tracking of quotations and proposals and closing of deals;
· Leverage cross functional and cross business resources in order to maximize market penetration;
· Foster strong relationships with key customers;
· Prepare sales presentations to senior level customers and Globe management in support of the sales process.
Skills Required 

· Demonstrated direct sales or sales-engineering success to Department of Defense agencies and prime contractors;
· Able to put together large-scale sales orders ($500,000+ per year)

· Outstanding communication skills (both written and verbal)

· Self-motivated and able to work with little direction or oversight
· Excellent in all MS Office programs (Excel, Word and PowerPoint) 

· Willing to travel up to 50-70% of the time and attend trade shows

Educational Requirements 

College degree is required.  Ideally, the candidate would have an ME or equivalent engineering degree due to the technical nature of our business.   Candidates that have prior experience in non-metallics or composites would be a definite plus.

Prior Work Experience

Candidate must have 10+ years experience in selling and will have an established network within engineering, program development, program management or purchasing at Department of Defense agencies or prime contractors.
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